Chapter 13 
· Situational attribution: factors outside the person doing the action such as peer pressure 
SLIDE 6 
Next day you trip and blame it on the carpet
· Byt not every body tripped so it was you stress and phone buzzing.
· Personal 
· Situational attribution 
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· Ex person being paid to be nice or mean making us judge their carater based on their acting 
SLIDE 8 
· OWN
SLIDE 10 
· Channeling anger like screaming in a pillow will make more often angry ( so you are normalizing anger; makes you practice being angry) 
· So the key is to change the response to the situation 
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· People who got paid less experienced dissonance
· People who got paid more knew why why they did it money so no dissonance.
SLIDE 29
· When we are not 100% sure
· If you have already given an answer
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· Someone with legitimate authority 
· Someone associated with a prestigious institution 
· Someone standing close by 
· If the person we are hurting is in another room 
· When there is no role model for defiance
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· Unless you are a beginner ( might not do as well) 
· Or the task is very easy 
· Being in  a crowd strengthens automatic reflexes. 
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· ANONYMITY 
· AROUSAL
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· Group think prevents thinking prevents a realistic assessment 
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· ANGER/BLAME
· LINK TO FEAR: prejudice seems absent I people with inactive fear reflexes.
SLIDE 70 
· So If the consequences to aggression are not constantly kept they might increase. 
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· People you see a lot seem more attractive
· Evolutionary psycology: people we are close too seem to be more trust worthy 
· In the modern age with photos: people are more attracted to people who look like them 
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