content of prime (flash quickly) and target (display longer period) words are different
    power-related words
    sex-related words
    neutral words
（power make them think about sex; sex does not cause association of power)
prediction: men are more attracted by the experimenter if they are tested w/ power related words (primed w/)
men can be activated sexual desire (sexually agressed) by primed w/ power

What is social psychology
-study of social influence
    how people's feelings, thoughts and behaviour are affected by the presence/behaviour of others

Key principles
1.behaviour is joint function of attributes of the person and features of the situation
2.intuitions tend to overestimate influence of traits of the person and underestimate the situation influence on person
(false conviction）
-false confessions are a product of social influence
    interrogated with theory 
    prior suspicion 

common 
-isolation
-confrontation
-minimization 

culpability manipulation
    guilty condition-confederate ask for help for individual problem (insert pressure)
    innocent-confederate did not seek help w/ individual problems
minimization manipulation
    minimization condition
    no minimization 
deal manipulation
    deal condition-offer of easy and quick solution
    no deal condition- no offer of easy solutions
false confession can be committed through deal and minimization confession

3.(need to make efforts to see from actor’s point of view) to predict and explain behaviour it is critical to analyze not just the objective feature of the situation but also the subjective situation 

false confession can lead to expectation

lewinian social psych
-principle: behaviour is a dynamic function of the person and the situation
-internal and external influence
-perceivers often get the balance between person factors and situation factors wrong 
    tend to overestimate internal factors (personality, attitudes, values)
    external (norms)
leads bias of deposition actors - fundamental attribution error
-tend to overemphasize driving forces (motivations), underestimate restraining forces (barriers to action)

Good Samaritan study
vocal:prestigious 

Variables that did not predict likelihood of helping
-individual differences in personality measures
-driving forces

Milgram experiment
-well-known at to understand situational forces
-participants are more general and broad(looking for variety population）
-participants were asked to deliver electric shocks as a teacher role
-electricity generator has qualitative label 
-learner is a confederate, only the subject is actually being observed
-there is settle script for “learner" and “experimenter"
-62.5% stayed on to the end of the process
-manipulations of proximity to victim 
    increase proximity (same room as victim/touching victim’s hands)
        effects: obedience decreases
    decreased ( diffusion of responsibility-just reading the questions)
        effects: obedience decreases (93%)
-manipulation of salience of authority
    experimenter distant (telephoned instructions)
             21%
    another subject gives orders
            20%
    two authorities disagree
            0%

why did so many obey
-framing: when we respond to social situation we are actually responding to the interpretation/our definition 
    experimenter controls the definition of situation (scripts)
    authority assumes full responsibility 
    noms against reproaching experimenter to his face inhibited action
-channeling: escalation facilitate certain response    
                    serves to elicit or sustain behavioural intentions w/ particular intensity and stability 
-seeing models of disobedience (10%)x
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