The Direct Comparison Approach
- Do time adjustments first THEN all other adjustments based on the new time adjusted figure
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*** Order matters for 1 -5 				*** Order does not matter for 6-10
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- Adjustments are made to make the comparables equal to the subject (subject is the benchmark property)
- Object is to narrow the range of the comparable prices
- After all the adjustments to the comparables, they should indicate a reasonable range of value for the subject
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Reconciliation
- Summarize in a sentence or two your adjustments for each comparable. Why and how.
- Finally, write a reconciliation indicating which comparable(s) best indicates an estimated value for the subject (DO NOT ESTIMATE)

FINAL Reconciliation
- Once both approaches are complete write a full reconciliation indicating why the Cost or Direct Comparison Approach, best indicates a value for the subject
- If they two approaches are too far apart in value then both approaches are suspect. They must support each other
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Elements

Examples

1._Rights Conveyed

Property subject to easements of resrictions.

2. Financing Terms.

Down payment less than "norm’
Financing terms significantly different from "norm’

3. Conditions of Sale

‘Sale part of foreclosure action;
Non-arms’ length transaction;
Longerlshorter marketing time than “norm".

4. Expenditures Made
Immediately After
Purchase

Repair costs;
Remediating contamination.

5. Market Conditions (Time)

Prices increased/decreased over time;
Change in supply and demand.

6. Location

Market evidence that comparable sales reflect different price because of
location.

7._Physical Characteristics.

Size, condition, age, design, quality, extras, landscaping, etc.

8. _Economic Characteristics.

‘Aspects that affect net operating income of a property.

9. Use

Zoning bylaws, building codes, landscaping requirements.

10. Non-Really ltems

Personal items, business concerns, or other items that do not involve real
property.
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Figure 5.2: Making Adjustments to the Comparable Property.

CCOMPARABLE PROPERTY AADJUSTMENT

I a feature of the Comparable Property is ADD to the Sale Price of the.
INFERIOR to the Subject Property Comparable Property

I a feature of the Comparable Property is 'SUBTRACT from the Sale Price of the
SUPERIOR (o the Subject Property Comparable Property





